Subject: Making Profit from Amazon FBA
Pretty much anyone can sell products on Amazon, but not every seller makes a profit. There are a number of different factors that can affect the amount of profit you make. In this, our fifth and final lesson, we’re going to take a look at some of those factors, and how you can potentially swing the odds in your favor.
First, keep in mind that not everything you sell will be profitable. There will be times when you misjudge an items potential popularity or profitability. There will be times when another seller severely undercuts you and hurts your own profit potential. Things happen. So bear in mind that you may not make a profit on every single item. 
For this reason, diversification is one of the biggest things you can do to ensure the overall profitability of your business. Instead of focusing too much on a single item that you believe will sell well, spread out your risk a bit. If you find a product that is wildly profitable, you can put more of your investment into that item, but be sure you continue spreading some of your risk between a few other products.
Pricing is another thing that can have a great effect on your potential profit. Many sellers claim you should price to match the second or third most expensive seller, but this can lead to long periods of time when you don’t move any product. Since Amazon does charge fees for long-term storage on items that don’t sell after a period of time, it’s important to make sure your inventory sells quickly.
It’s important not to severely undercut other sellers. Not only does this reduce everyone’s profit, it will also mean less profit for you. Instead, match the current lowest price. This will help you make a decent profit. Even if you have to wait until the other seller’s inventory is depleted, once that happens, you’ll sell yours at a decent price.
Be sure to revisit your prices every few weeks. You may be undercut on certain items, and it’s a good idea to consider lowering your price to match that new lower price in order to move inventory. Just keep track of your expenses so you can be certain you’re making a profit at whatever price you enter.
Finally, be sure you’re using your pricing app to scan everything you consider buying for Amazon to be sure you can make a profit. It’s not going to do you any good to purchase items that are selling for far less on Amazon, because there’s no way you can make a profit on that item. The scanning apps (which we talked about in the last lesson) can really make a difference to your bottom line.
This concludes our series on Amazon FBA selling. I hope you’ve learned a lot, and I hope you will now take that information and use it to make a great living on Amazon. I wish you the very best of luck!
