Subject: Getting Started in FBA
FBA can be extremely lucrative, and it’s a lot easier than most people think to get started. In this lesson, you’re going to learn the basics of setting up your Amazon Seller’s account, and which type of account you should choose.
First, let’s take a look at the two different types of accounts available at Seller Central: Individual and Professional.

With the Individual account, you will be able to get started selling on Amazon for free. There is no monthly fee, but you will be responsible for paying an additional $0.99 fee for every single item that sells on Amazon on top of the standard fees Amazon charges after a sale. (These fees end up being around 30% of the product sale.)

If you’re only going to be selling a few items, and they’re of a high enough value that the extra $0.99 per item sold won’t cut too much into your profits, then you can get started with the Individual account, which is free.

The Professional account costs $39.99 per month. You may wonder why Amazon charges this fee at all. After all, aren’t you providing them with “free” inventory to sell on their site?

True, and that’s fair enough. But Amazon wants to ensure the people selling on its website are serious about doing so, and that they aren’t going to provide garbage to its customers. This fee is one way they help combat people who aren’t going to take their business seriously.

The Professional account comes with several important benefits. First of all, the $0.99 per item fee no longer applies. That means if you sell over 40 items per month, the $39.99 fee pays for itself. Additionally, the Professional account also comes with a few more benefits that make the price worth it. 
Benefits include:

· The ability to use third-party apps to locate products.

· The ability to sell items that don’t already have a listing on Amazon.

· The ability to sell products in restricted categories that require approval.

· The ability to create bundles of items.

Using third-party apps (which we will talk about in a later lesson) is a big factor, because these apps can help you manage your inventory and find out which products could potentially make you a profit on Amazon.
The ability to sell items that don’t already have a listing on Amazon could end up being very important for you if you find a profitable product that no one has ever listed before. If you have an Individual account, you would not be able to sell that product at all. With a Professional account, you can list that product yourself and you’ll be the only one selling it. (Unless, of course, someone else comes along later and lists it.)
Selling in restricted categories is probably the biggest benefit of being a Professional Seller. As an Individual, there is actually a very small selection of categories you can sell it. As a Pro, you’ll be able to sell in those restricted categories.
For a list of restricted categories, go here:

http://www.amazon.com/gp/help/customer/display.html?nodeId=14113001
Finally, you will be able to sell bundles of items if you wish. Let’s say you find a bunch of cases of aerosol deodorant at an auction. It wouldn’t be very profitable to sell single cans. But you could sell 6-packs of the deodorant for a better profit.

Overall, if you can afford the $39.99 per month, it’s definitely worth it to become a Professional Seller. You could start with an Individual account, but by the time you start making any money, you will be able to afford the fee.

Tomorrow, we’re going explore some ways to locate items to sell, so stay tuned!
